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CHAPTER I 

INTRODUCTION 

Statement of Problem 

Recent years have witnessed an ever growing increase in 

the number of elderly individuals (55 and over) in the 

United States. The rapid increase in the size of this 

segment of the population has focused attention upon the 

needs and concerns of the elderly. Elderly needs and 

concerns have been addressed from a number of different 

approaches, such as research into specific areas of social, 

medical, psychological, financial need, and in programs 

specifically designed to provide services to the elderly, 

such as consumer information, medical, nutritional, and 

psychological services as well as social support. 

Most research has examined the elderly's needs in 

social, psychological, and medical areas, with less effort 

being directed toward investigating the daily maintenance 

1 
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activities of the elderly, such as food shopping behaviors. 

Given that most research has not been directed toward the 

daily maintenance activities of the elderly, there exists a 

lack of knowledge into this area of the elderly's life. 

Clearly, research into needs of the elderly in their daily 

activities, such as food shopping behaviors, will provide 

additional information concerning the elderly and will help 

expand the knowledge base regarding the elderly segment of 
I 

our population. 

Purpose 

While research has examined various aspects of the 

elderly and consumer issues, only limited research has 

specifically investigated food shopping behavior of the ---------
elderly. Mason and Bearden (1978) profiled the shopping 

behavior of the elderly in terms of shopping roles, merchant 

perception of the elderly, food shopping behaviors, food 

stamp use, coupon use, store brand use, new product infor-

mation and mispricing, and unavailability experiences. 

The results reported by Mason and Bearden (1978) 

indicate somewhat confusing management behavior since 45 
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percent of the sample stated they used shopping lists, while 

80 percent reported using no financial budget. It would 

seem that individuals who use shopping lists when shopping 

for food would also use financial budgets for 

household/personal maintenance. However, it is more likely 

that the income level, age, and educational level of the 

elderly would also influence the extent to which shopping 

lists would be used for food purchasing. These results 

could be somewhat explained by the educational and income 

level of the Mason and Bearden (1978) sample, in that 43 

percent reported 9 to 12 years of education and 43 percent 

reported an income of $7500 or more per year. Since the 

national income level of the elderly is below the income 

level of the Mason and Bearden (1978) sample, it may be that 

those individuals with higher 

the use of written budgets as 

It appears that not only 

income levels do not perceive 

being that important to them. 

income level affects shopping 

behavior (e.g., Gustafson, Bearden & Mason, 1978; Liang & 

Fairchild, 1979), but also the perceived financial adequacy 

of the elderly has a direct influence upon their food 

purchasing. 
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It would seem that since income, social status (and 

indirectly education), and labor force participation 

influence financial adequacy, these variables may in turn 

influence food shopping practices, since food purchase 

activity would be related directly to the individual's 

education, income level, and feelings of financial adequacy. 

He/she may be more likely to use financial management 

practices to avoid compulsive buying and to extend his/her 

financial resources. The proposed study will investigate 

financial management practices and food purchasing behavior 

of the elderly. Specifically, the effects of demographic 

variables and attitudinal variables on financial management 

practices of the elderly will also be examined. 

objectives of 

overview of 

this research are to 

the elderly respondent 

provide a 

and to 

The major 

descriptive 

analyze the 

relationship between financial management practices and food 

purchasing behavior of the elderly. 
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Hypotheses 

It is hypothesized that the greater the frequency of 

positive financial management practices by the elderly: 

1. the higher the income level of the 

elderly 

2. the higher the educational level of the 

elderly 

3. the more optimistic the perception of 

present and future financial conditions. 

Justification of Study 

The significance of the proposed research consists of 

three factors: lack of research specifically examining 

elderly needs, size of the elderly population, and the 

future growth rate of the elderly segment of the population. 

· There has been an increase in the amount of research 

examining the elderly 

knowledge regarding the 

rapidly changing social 

individual. While additional 

elderly has been helpful, the 

and economic conditions of the 

United States necessitate continued research in order to 
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more fully examine the needs of the elderly. The present 

research will provide additional knowledge regarding food 

purchasing by the elderly. 

The 65 and over age group, which is currently 22 

million individuals, is expanding at twice the rate of the 

population as a whole (Phillips & Sternthal, 1977, p. 444). 

The rate of growth can be illustrated in that by the year 

2000, one in five people will be 65 years of age or older 

("Impact of," 1979, p. 3). While the size of the elderly 

group as a whole is increasing, the 75 years and over 

segment of the elderly population is increasing even faster. 

In 1950, there were 3.9 million persons 75 years and above. 

In the year 2000, there will be about 13.5 million or 3 1/2 

times more individuals 75 years old and above than there 

were in 1950 (Borsodi, 1979, p. 80). Furthermore, it is 

estimated that the total number of elderly (65+) in the 

world will be 31 million by 2000 (Mason & Bearden, 1981, p. 

187). If the current rate of mortality and low fertility 

rates persists, almost half the growth of the American 

population within the next 50 years will be attributable to 

the increase in the number of elderly (Phillips & Sternthal, 
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1 9 7 7 , p . 4 4 4 ) . Thus , the 1 a c k o f research addressing the 

elderly's needs, the size of the elderly population segment, 

and the growth rate for that segment particularly suggest 

the importance of the proposed research. 

Definition of Terms 

1. senior citizens, older persons, elderly, 

or aged--those persons eligible for 

retirement (55 years or older) 

2. aging population--an increase in the 

proportion of a population in the older age 

groups (55 and over) and is reflected in an 

increase in a population's median age 

3. financial management practices--usage of 

food shopping lists, budgets, records, 

private/generic brand purchases and 

discount/coupon usage 

4. food purchasing behaviors--used inter-

changeably with food shopping behaviors. 



Overview 

CHAPTER II 

REVIEW OF LITERATURE 

People live in a rapidly changing economic world. 

Financial management of resources becomes an area of crucial 

concern, particularly so for the person over 55 years of 

age. The financial budgeting problem is fairly complex.for 

an older person since he or she is uncertain about the date 

of his/her own death, what exactly his/her future income 

stream will be, when they he/she will retire, whether to use 

his/her wealth to finance general consumption, hold it for 

emergency purposes, leave estates, or use it for maintaining 

power and status. Living on a fixed income, wit~ limited 

savings, and complicated financial choices to make, and 

longer to live are facts that must be faced realistically by 

the elderly. Three major factors comprise the preas which 

make living and economic conditions for the elderly 

8 
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extremely difficult during the retirement period ("Senior," 

1977). These factors which impact upon the elderly's 

retirement include medical technology, technological 

advancements, and financial expenditures. 

Clark and Spengler (1980) found that medical 

technology, perhaps, exerts more influence than the other 

factors upon the elderly's retirement, since they are living 

longer due to the advanced technology in the field of 

medicine. This helps to explain why today there are more 

persons 55 years of age while in past generations, it was 

unusual to find persons living many years past the age of 55 

("Senior," 1977). While today, people are still considered 

young at that age group, this has resulted in separating the 

elderly into two distinct groups: the "young old" and the 

"old old." This distinction has many economic implications 

for the population as a whole, such as financial management 

for a longer life span, allocation of scarce financial 

resources, and decision-making regarding the different 

budgetary concerns between the two age groups. 
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Another factor reported by Clark and SpengJer (1980) 

which makes living and economic conditions difficult for the 

elderly is that of technological advancement. Jn order to 

keep up with an industrial society, the variety of goods 8nd 

services to be purchased need to be increased in quantity as 

well as complexity. Elderly consumers are having to make 

wise choices in deciding which products they will purchase 

in order to meet most of their needs with what littJe money 

they have available. Choosing among various alternatives 

requires concentrated effort and dedication. Not always are 

the aged willing or able to produce such effort. Often, the 

older person does not have the finances or managerial 

ability to make these financial decisions regarding 

technology or the purchase and use of high technology 

goods/products. 

How people over the age 55 sp~nd money is the last and 

perhaps most important economic factor effecting the older 

person's lifestyle ("Senior,'' 1977). PJanning to set aside 

money for the purpose of having an adequate income upon 

retirement is a major financial task due to the high cost of 

goods and services required for daiJy existence. Jt 
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requires the effective management of income and expenses, 

and the development of a long-term plan to maximize the 

growth of invested savings as a hedge against inflation. 

With today's double-digit inflation rate, the effects of an 

inflationary economy can reduce the purchasing power 

sometimes faster than it can be saved. This has a 

significant impact, especially upon the large number of 

elderly today since the majority of the older persons live 

on fixed incomes (Pepper, 1980). Financial planning pays 

off in the long run but by the time one becomes "ag~d" and 

dependent upon outside financial resources, it is sometimes 

too late due to the continual rise in the cost of living 

(Shultz, 1980). These factors all contribute to complicat~ 

the older person's lifestyle but most significantly, it is 

their limited financial resources and/or managerial ability 

which results in the most serious threat to the elderly's 

lifestyle. 

The elderly represent a seriously disadvantaged group 

of consumers. Due to the effects of inflation and fix~d 

incomes, the purchasing power of the eJd~rly has suffered. 

Previous research has demonstrated that the "concerns, 
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needs, and problems of older Americans are such as to 

indicate the existence of an unique population segment with 

specific needs and characteristics that cannot be 

effectively met by programs designed to appeal to other age 

groups" (Mason & Bearden, 1981, p. 187). Mason and Bearden 

(1978) reported a number of findings regarding food shopping 

behaviors of the elderly. While some elderly reported they 

used a shopping list (45 percent), over 80 percent did not 

use a written budget for household financial expenditures. 

The food stamp program is an alternative method of 

supplementing financial resources. However, only six 

percent of the respondents reported current food stamp use 

while 13 percent were eligible for the program. Nor were 

the elderly food purchasers as likely to use food coupons as 

the general population, since 33 percent reported they did 

not use coupons in food purchases. Mason and Bearden (1978) 

suggested that i t i s the " bet!- e r e d u c ate d , you n g e r ( 3 0- 3 9 

years), and higher income shopper with a higher than average 

number of children who most often use coupons" (p. 458). 



Gustafson, Bearden, and 

feelings of alienation of the 

behaviors and reported that the 

1 3 

Mason (1978) investigated 

elderly and food shopping 

elderly food purchasers who 

experienced more alienation in their lives tended to have a 

negative perception of food shopping, were less satisfied 

with life generally, had lower education and income levels, 

and reported less financial adequacy than they did five 

years previously. However, food shopping behaviors did not 

discriminate between feelings of alienation. The 

researchers reported that financial adequacy appeared to 

contribute most to feelings of alienation and suggested 

future research should be conducted into the relationship 

between financial·adequacy and alienation. 

Liang and Fairchild (1979) investigated financial 

adequacy and relative deprivation among the aged. The 

researchers examined the elderly's perception and definition 

of financial adequacy and reported that financial 

satisfaction was related to relative deprivation. However, 

income indirectly influenced the elderly's perception of 

financial adequacy. If the elderly did not consider 

themselves worse off financially than their friends and· 
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associates, then they did not believe they were financially 

deprived. Additionally, while social status, income and 

labor force participation were found to be positively 

related to deprivation, these relationships were not 

statistically significant. 

Income and the Elderly 

Since the majority of the elderly live on fixed incomes 

and may not have financial managerial skills due to their 

age and the time period in which they grew up, the extent to 

which financial managerial skills are necessary depend upon 

the financial resources of the elderly ("Senior," 1977). 

Although the Department of Commerce considers the poverty 

income level to be $3000 for a family of two, there are 

approximately three million people over 65 within this group 

(Pepper, 1980, p. 15). In 1977, 90 percent of 65 and over 

families had annual incomes of less than $6000 (Schultz, 

1980, p. 16). Furthermore, the number of impoverished 

persons 65 or older has jumped from 3.2 million in 1978 to 

nearly 3.9 million in 1980 with the likelihood of even more 

elderly persons being of poverty level in 1981 ("Fact 
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Sheet," }981 ). Even though the elderly comprise 10 percent 

of the total population they are 13 percent of the poor 

(Deak & Smith, 1979, p. 4). Drinan (1981, p. 7) noted that 

the federal government's definition of poverty may be 

unrealistic since in the area of nutrition, one is allotted 

only 66 cents or less per meal which is barely sufficient 

for mere existence, let alone a well balanced meal. 

The elderly spend most of their income on the 

necessities, such as food, housing, transportation, and 

medical care. Unfortunately, these necessities tend to be 

the most inflationary components of the consumer price 

index. Arthur M. Okum, Former Chairman of the Council of 

Economic Advisors, (Torda, 1972, p. 4) adds: 

It is remarkably difficult to determine who 

gained and who got hurt (by inflation) in 

terms of real income. The retired aged are 

the only major specific demographic group of 

Americans that I can confidently identify as 

income losers. 
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Inflation is widely regarded as 'unfair' in its affects 

on income distribution ("Inflation," 1978). Inflation 

affects the distribution of income and wealth of different 

groups and individuals in unequal ways. Although some 

people are gainers, · some are losers from inflation. For 

those individuals in the lower income levels, the effects of 

inflation can be devastating in that their financial 

resource ability to cope with adequately or deal with 

inflation sometimes does not exist. As a result, these 

i n d i v i d u a 1 s may b e d e s c r i b e d a s at the m e.r c y o f the 

inflationary spiral. One such group of individuals are more 

commonly known as ·the elderly. 

Nulty (1979) found that inflation does not effect 

individuals equally across income nor 

other areas of the el~erly's life. 

evenly distributed across commodities 

is it equally felt in 

Inflation has not been 

and services. The 

major thrust has been concentrated on expenditure categories 

that are essential necessities in the household budget, thus 

making inflation especially injurious to the older 

population. "Necessities," by definition, are "items of 

consumption for which near substitutes cannot be readily 
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found and for which a reduction in quantity consumed 

represents a net loss of 'welfare"' (Nulty, 1979, p. 6). 

On the other hand, Grimaldi (1982) found that the 

accuracy of the widely held belief that elderly persons 

(65+) experience higher inflation rates than the general 

population is not supported. From 1973-1981, the time 

period for Grimaldi's study, the findings aJso show that a 
0 

separate price index for the aged will not accurately 

measure the inflation rate experienced by many elderly 

pers~ns. Furthermore, the study suggests that the approach 

used to index Social Security benefits may be the result for 

the aged being overcompensated for inflation. 

Inflation and Necessities 

According to Housing and Consumer Interests of the 

Select Committee on Aging, the variance between inflation in 

necessities and in the remainder of the consumer price index 

has risen significantly each year. The necessities index in 

1970 was 3.5 percent higher than the nonnecessities index, 

given the base year of 1967. In 1977, the necessities index 

jumped drastically to 21 percent. However, by 1978, the 
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discepancy between the nonnecessities and necessities index 

was 26 percent. Since February 1979, the gap between the 

consumer price index and the necessities index has continued 

to widen. Thus, at an annual rate of 12.1 percent, 

necessity prices 

(6.6 percent). 

are nearly double that of nonnecessities 

It seems that some areas measured by the 

consumer price index have a direct effect upon food costs, 

such as energy, production, and marketing ("Impact of," 

1979, p. 3). 

"Double-digit 

nation's economy, 

inflation is once 

and Americans are 

again 

feeling 

rav~ging the 

its greatest 

impact at the local supermarkets" ("Prices zoom," 1978, p. 

37). The cost of groceries is shooting upward 2t ~pace for 

exceeding the overall rate of growth. ~oreover, Jittle 

immediate relief from higher food outlays is seen by 

experts. "Prices are rising faster than experts predicted 

and even higher ones are coming!" (''Food prices soar," 1978, 

p. 24). 

Such a necessity of significant importance, especially 

to the elderly, is food. Since food is predominately 
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nonpostponable, it is purchased more often than any other 

item therefore constituting a large portion of the elderly's 

budget. The basic necessities account for nearly 90 percent 

of income spending for the elderly as compared to 60 percent 

for the general population. This situation is difficult 

since the price of necessities, such as food, has risen 34 

percent over the past four years--faster than any other 

costs (Mattern, 1980, p. 3). Thus, it is not uncommon for 

the older person to spend all b~t 10 percent of his/her 

monthly income on necessities which leaves very little left 

for other essential items ("Impact of," 1979, p. 3). 

Nulty (1979) has found food prices to have risen 72 

percent from the year 1967 (p.6). Between 1970 and 1977, 

food prices increased 67 percent and total food expenditures 

increased from $106 billion to $182 billion annually. In 

1978, retail food prices increased by 11.8 percent and alone 

in the first four months of 1979. Food prices increased at 

an annual rate of 18.7 percent. Thus, rising prices will 

always be a cause of anxiety for the aged. Nulty (1979) 

reported that with inflation rising so rapidly that 

budgeting for food allowances is not as 

"economically-assuring" as it used to be. 
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Additionally, Nulty (1979) also reported that "food 

inflation is causing consumers td make many changes in 

purchasing patterns" (p. 182). Since most of them are poor, 

they face problems with varying degrees in the ~mount they 

must suffer. Some live on a modest scale, some resort to 

stealing, and some have a limited existence whil~ the rest 

may fight and struggle for survival. Given that some of the 

elderly are going hungry, it would then seem that the number 

of hungry elderly are growing faster as our population 

steadily increases in numbers of older people ("Impact," 

1979). Director of the United States of Consumer Affajrs, 

Esther Peterson, (1979, p. 179) adds: 

Very few things have more effect on infl~tion 

or consumer emotions than food. And my 

recent experience with how consumers view 

these prices 

mind that 

frustrated. 

outlook. 

leaves little 

consumers feel 

doubt in my own 

desperate and 

They have a very pessimistic 

Furthermore, Green (1980) commented that when reJative 

and services change during prices of various goods 
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inflation, people rearrange their spending patterns into 

either substituting goods or servic~s, or postponing 

purchasing the goods/services as long as possibJe. This 

becomes even more impossible for the elderly when the basic 

necessity is food. If the elderly do, in fact, postpone 

purchases as long as possible, then it would seem likely 

that food purchases would also be included in the delayed 

purchasing category. 

effect the nutritional 

However, delayed food purchasing can 

well being of the elderly and could 

have severe nutritional consequences. This would seem to 

suggest a direct link between financial well being 2nd 

nutritional well being. 

Green (1980) expressed that the nutritionaJ status of 

Americans 65 and older has been found to be Jinked to their 

income levels. The lack of money affects the quantity and 

quality of food consumed as well as availability of 

transportation to shop and 

Since the elderly face a 

facilities to prepare m~als. 

serious problem of a limited 

income, poor incomes mean less money and less money means 

less food. When money is ''tight," the elderly cut their 

food budget first. Due to inflation, the elderly have had 
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to sell their original homes and move to smaller spaces. 

Thus, their new homes may or may not be refrigerated and 

have adequate cooking facilities. The aged might also be 

forced to move away from a convenient location of a 

supermarket. This, in turn, makes it more difficult for the 

senior citizen to obtain well-balanced and nutritious meals. 

Thus, Clancey's (1975, p. 259) comment, "Income is the 

strongest determinant of nutritional 
' 

status," becomes 

clearer. 

Zbytnieuski (1979) reports even though over-65 

customers do not have a lot of money to spend on groceries, 

they are more likely to be "store loyal." The elderly 

consumers are also more inclined to use coupons (35 percent) 

and shopping lists (41 percent) than their younger 

counterparts. The female main grocery shoppers totaled 55 

percent while the males totaled 45 percent. The average 

househola size was 2.23 and the mean income was under 

$10,000. The average weekly food expenditure was $54.13. 

Over 98 percent of the elderly respondents paid cash as the 

method of payment for groceries. 
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Many of the elderly have special problPms translating 

dietary goals into proper eating practices. Unfortunately, 

the elderly's food habits are not always in accord with 

their food needs. In a study conducted by Roundtree and 

Tinklin (1975), food beliefs were compared to actual food 

practices of the elderly. They found that respondPnts did 

not always practice what they believed end there was a 

detection of food faddism. One possible explanation for the 

contradiction between their attitude and behaviors may 

result from the fact that the eldPrly are drasticalJy 

reducing their spending on food. 

Slesinger, McDivitt, and O'DonneJl (1980) designed a 

study to investigate the food patterns of a representative 

sample of 65 and over individuals living in an urban 

community. A 24 hour recall was the method used to estimate 

food intake. Eating patterns were measured by frequency of 

~ating, skipping meals, and foods consumed shortly after 

rising. The elderly respondents consumed less milk but ate 

more fruits, vegetables, breads, and cereals than those 

under 65. Meat consumed was the same for those over and 

under 65 years of age. Although the elderly tendPd to skip 
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few meals, fewer eating episodes w~re reported. Income and 

whether the respondent lived alon~ were positively relat~d 

to the intake of fruits and vegetables. The major 

differences in most food patterns between younger and oJder 

groups appeared at age 55. This indicates that there is a 

need for additional research concerning food purchasing 

patterns by the elderly. 

Retirement and the Elderly 

According to A. H. Maslow's "Hierarchy of Human Needs," 

as cited by Malcolm (1974), people strive during their lives 

to obtain the pinnacle of hierarchy, commonJy known as 

self-actualization or self-fulfillment. However, the 

"golden years" are seen as a day-to-day struggJ e for 

economic survival. While 

Americans have increased, 

the incomes of 

the incomes of the 

most working 

eJ d erl y have 

not kept pace with inflation. When retirement and/or poor 

health forces withdrawal from the labor force, the aged 

family's income falls drastically. Thus, income of the aged 

tends to be lower than that for younger persons in the 

population. 
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For years now, the elderly have been portrayed as the 

"passive victims" of inflation. Still, the impact of 

inflation on the elderly is often overlooked ("Inflation," 

1978). The presumption is that the aged will manage to "get 

by" since they have done so in the past, although this often 

is not the case. The inflationary surge, especially in the 

last decade, has been virulent and intractable and its 

impact has been severe on those who rely on fixed incomes. 

Since millions of American families feel that a second 

income is a necessity, in order to survive economically, it 

is no wonder that the elderly have abandoned hope for a 

better future. Since it may take two incomes by the family 

unit to maintain their lifestyle, the elderly with either 

one or two individuals in their family unit cannot increase 

their financial resources and are totally dependent upon 

their retirement income and the erosion of that income due 

to the continued rise in the cost of living. 

Smith (1980) 

retirement may not 

commented that the golden age 

be as attractive due to the rise in 

of 

the 

cost of necessities of life which the elderly cannot control 

and have few means with which to cope. "Healthy old age and 
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comfortable retirement are often handicapped by an emotional 

and psychic illness-the worry about inflation" (Smith, 1980, 

p. 150). Thus, double-digit inflation and the soaring cost 

of living hit the elderly harder than any other age group 

and may have social and psychological impact on them as 

well. Since prices go up faster than wages, when compared 

to families under the ·age of 65, the elderly families have a 

43.1 percent income disadvantage. The income disadvantage 

for the elderly may be particularly significant since they 

may be totally dependent upon social security or some other 

type of pension as their only means of livelihood. The 

pensions upon which the elderly are dependent m~y not 

provide as high a cost of living allowance or rate increase 

to meet the rising inflation rate. 

stated that for a family with a 

applying a 10 percent rate of 

In fact, Hefferan (1981) 

65 or older head and 

inflation over time, a 

couple's projected retirement living costs, on the average, 

would be almost $25,000 per year by 1990 and more than 

$150,000 per year by 2010 (p. ~). Thus, the impact of 

inflation severly influences their style of living, since 

they may have no other sources of income other than their 

pension or social security. 
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According to the President's Commission on Pension 

Po 1 icy ( He f fer an , 1 9 8 1 ) , main t a in in g fin an c i a 1 in d e pend en c e 

and independent living are two concerns which confront most 

adults at most stages of life. Two-thirds of Americans are 

concerned that their retirement incomes will be inadequate 

to meet their needs, while one-half said they expected a 

lower standard of living after retirement. This raises the 

question of how will expenditures be matched with income? 

Generally, current money income is reduced to about one-half 

or less of pre-retirement income, which causes budgeting 

during the retirement period t6 become even a greater 

concern. With income drastically being cut by 50 percent, 

at the same time, there is no similar sharp drop in living 

costs between pre-and-post retirement to compensate for the 

loss. In fact, the Bureau of Labor Statistics studies show 

"that for an equivalent level of living, consumption costs 

for a couple aged 65 or over are only about 15 percent less 

than for a couple 55 to 64 years of age" (Lamale, 1976, p. 

1 2 2) • 

Thus, in order for an individual's financial resources 

during retirement to be adequate, it depends not only upon 
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the life style he chooses for retirement but, more 

importantly, on the economic preparations he/she has made 

before retirement that make the desired lifestyle possible. 

In other words, most retirees do not face the option of 

increasing their level of income if their budgets do not 

balance, once past the early retirement years. Thus, older 

persons are faced with the problem of making adjustments on 

the living-cost side of the ledger, usually by changes in 

the level and manner in which they live. 

In the Plonk and Pulley (1977) study, making 

adjustments downward, in a financial sense, proves to be 

more painful than increasing expenditures as incomes rises. 

According to the Duesenberry hypothesis of consumer choice, 

if a person has a permanent reducton in his income of 50 

percent, he will not reduce his expenditures but will 

continue to spend the same as he has in the past. If he 

does continue to spend in this manner, he or she will soon 

have to substitute for purchases that he or she was once 

accustomed to having. Perhaps, these products may even have 

to be eliminated due to a reduced income during retirement. 

With society's assuming rising consumption levels with 
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rising income, it makes it even harder on the elderly to 

accept the process of decreasing consumption. 

The study by Plonk and Pulley (1977) consisted of 50 

randomly sampled couples that were living in single family 

dwellings. The median educational level was 13 while the 

mean income was $9,702- - a higher than national average 

income for retirement living. Data included what financial 

management practices were used and what financial problems 

were fac~d during retirement. They found one-fourth of the 

elderly respondents sampled to have behavior which would 

tend to support the Duesenberry hypothesis of consumer 

choice. Whil~ only five couples had written financial 

plans, 34 couples had mental plans. The remaining 11 

couples had no financial plans. All but one couple reported 

keeping records of expenditures and only three couples 

reported financial management problems since retirement. It 

was found that financial management practices had made their 

present level of living possible. It was suggested that 

studies be done at five-year intervals to follow the efects 

inflation and economic growth would have on retirement 

planning. 
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A major way of measuring the adequacy of aged income is 

the Bureau of Labor Statistics' Retired Couple's Budget: 

"The retired couple is defined as a husband age 65 or over 

and his wife. They are self-supporting, living 

independently in their own home, in reasonable good health, 

and able to take care of themselves" (Lamale, 1976). Three 

budgets (low, moderate, high) indicate the three different 

levels of living. For the year 1982, the lower level budget 

for the nation as a whole was $7,226, t.he moderate level at 

$10,226, while the high-level budget was set at $15,078. 

These statistics, according to the "Houston Chronicle" 

(1982), reflect an overall national increase of 8.4 percent 

from the autumn of 1980. When the elderly become aware of 

rising living standards, it creates a desire among many of 

t he e l d e r l y to " k e e p up . " There fore , i t i s more d i f f i c u l t 

for elderly who live on fixed incomes to manage their 

financial resources. 

Financial Satisfaction 

Even though financial satisfaction is positively 

related to income, by no means is it determined by income 
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alone. Thus, low income is not always associated with 

dissatisfaction; likewise, a high income is not always 

associated with economic satisfaction. However, what 

appears to determine financial satisfaction is the 

individual's perception of his/her own financial situation 

in terms of his/her friends and associates. 

Liang and Fairchild (1979) attempt to explain financial 

security/satisfaction of the elderly in terms of a 

distributive justice and relative deprivation model. For 

example, if an elderly person has a low level of income yet 

believes himself to be better off than his peers (those 

persons with whom the individual associates), then financial 

satisfaction is the result. On the other hand, if an older 

person maintains a higher level of income yet feels 

discontent when compared to his cohorts, the result may be 

financial dissatisfaction. Thus, the elderly perceive of 

justice existing if they do not consider themselves any 

worse off financially than their friends, nor do they 

consider themselves deprived relative to their friends if 

they have similar financial situations. 
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However, the elderly are faced with a possible 

inadequacy of income during retirement, an economic problem 

almost certain to occur throughout retirement periods in the 

years to come. Schulz et al. (1976) reported that a basic 

retirement preparation problem as stated by a Task Force of 

the United States Senate Special Committee on Aging in 1969 

was that: 

Every American, whether poor or rich, black 

or white, uneducated or college-trained, 

faces a common aging problem. How can he 

provide and plan for a retirement period of 

indeterminate length and uncertain needs? 

How can he allocate earnings during his 

working lifetime so that he not only meets 

current obligations. but has something 

left over for his old age? (p. 146). 

This problem will soon be faced by all persons entering 

the retirement period. Due to the mandatory retirement age 

of 70, older workers, today, are beginning to find 

themselves automatically retired at a certain age from their 

jobs and left with no viable alternative work opportunities. 



This has a significant impact on the population as a whole 

since Americans are experiencing increased Jongevity as we 

move from a "young old" to an "old old" society. Even more 

so, budgeting and financial management of resources wilJ be 

two important issues to families or all persons 55 years of 

age as they learn to manage limited financial resources in 

order to cope with changing economic conditions. 

Summary 

By the end of the century, one of every five Am~ricans 

will be 65 years of age or older. The d~mands of th~ 

elderly have become a matter of national attention. 

Inflation has a debilitating effect upon the eld~rly and as 

a result, many senior citizens are reducing their spending 

on food. 

It seems apparent that with the growing number of 

elderly, and the number of the elderly living at or below 

the poverty level, that research is clearly needed regarding 

their financial resources and food purchases and that these 

individuals 

financial 

could profit 

management skills 

from 

for an 

extending their financial resources. 

information regarding 

enhanced lifestyle by 



Selection of the Sample 

CHAPTER III 

METHODOLOGY 

One hundred and twenty two voJunteer respondents from z ·-----senior citizen center in West Texas participated in the 

study. The sample included_elderly living in small towns .----
and in the surrounding rural 8reas. Although the elderly 

resided both in and around a small town, the sample is 

considered to be inclusive of both small town and rural 

elderly. The number of people living in Hockley County, 

Texas consists of 23,230. Senior citizens (65+) in the 

county comprise a total of 9.8 percent of the totaJ 

population (U. S. Bureau of the Census, 1980). SJ ightl y 

less than one-fourth (n=450) of the county's elderly are 

participants in the program. The sample had c mean cge of -·-
6 9 . 0 3 year s , s . d . = 7 . 6 9 , ( range= 5 8 t _£_9 4 ) , -- an cvercge ed~ca----
tional level of 8.61 years, s.d.=5.12, (range=3 to 22), and 

. ------

34 
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had an average income of $8,280, s.d.= $5000.00, (range= 
-·~ .... ~.-· -- ____. ------..... ..... ___ ~ 

less than $1000 to $15,000 or more). The m~jority of the 

respondents were female (female=65, male=17, no 

response=19). 

Questionnaire 

The questionnaire was 
_/ __ .. adapted from a study of food -

shopping behaviors of the elderly (Gustafson, ~ason & GoPtz, -1978). The research was conducted with a sampJe of senior 
., ~--

citizen homeowners in a southeastern standard mPtropoJ itan -· statistical area in Alabama. While the auestionnaire 
--------

consisted of items designed to measure general aspects of 

food purchasing behaviors and demographic characteristics of 
-----........ .... _,.~-- -·"-. 

the elderly, 33 questions from the questionnaire, which ·-· -
specifically measured food purchasing behaviors and 

demographics, were selected for use in the present study. -Items were selected from the questionnaire categories 

designed 
~. ...__ 

to measure financial management characteristics, ---
budgeting practices, food shopping behaviors, perception of 

financial well being, and demographic information. 
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Variables 

The following independent variables were employed in 

the study to investigate the food purchasing patterns of the 

elderly: income level, educational level, and perceived 

financial adequacy. The independ~nt variables were assessed -- -- ·----------
using items designed to measure income level, educational ·----· 
level, and perceived financial adequ~cy. The dependent - ~ 

v~ i~bles __ i_n __ t_~_~ ___ stud y consisted of i terns design~d to 

activities for food ------determine the extent of management 

shopping behavior, such as whether shopping lists were -----· 
utilized for food purchasing, maintaining records of food 

costs, using written budgets, and responsibility for 

financial management (See A-ppendix). 

Procedure 

The questionnaire, developed by Gustafson, Goetz and 

Mason ( 1977) and adapted for the purposes of the present 

study, was used to collect data. Representatives of the 

senior citizen center were contacted and their assistance 

was solicited in recruiting and explaining the purpose of 

the study to the respondents. Questionnaires were adminis-
'------- ---... 
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tered by trained interviewers at the six nutrition program 
·"" 

sites in Hockley County. 



CHAPTER IV 

RESULTS 

Elderly persons are often disadvantaged consumers due, 

in part, to fixed incomes and rising prices. A 17 page 

questionnaire was used to explore the food shopping 

behaviors of the aged consumer. Pearson product moment --
correlations and chi-square analysis were used to an~Jyze 

---·-. ·--------- ........_ ..-....... -· ~ - .io'Coo'~_;-• .. 

the relationships of income, 
.... .. -~ .... education, and perceived 

financial adequacy upon food shopping behaviors. 

~Descriptive Analysis 

Table 1 presents the means and standard deviations, and 

the range of responses for the financial management 

practices of the elderly sample. Blank responses were 

receded to the mean for the food shopping behaviors. 

The Financial Management Practices Scale was computed 

by summing up the items measuring whether a shopping Jist 

was used, whether records regarding the cost of groceries 

38 



TABLE 1 

List of Means for Dependent Variables of Food Shopping 
Behaviors 

Mean S.D. Range 

Buy groceries for how many 1.88 1.03 1-7 

How often shop 3.84 1.05 1-6 

How frequently use coupons 3.49 1.59 1-5 

Financial'Management Practices 
Scale 6.61 1.06 3-9 

Dollar Problems Scale 22.90 10.09 13-52 

39 



40 

was maintained, and whether a written budget was used as a 

spending guide. Higher scores on the Financial ~anagement 

Scale (range 3-9) indicate higher levels of record activity 

while lower scores indicated a lesser tendency by the 

individual to use shopping lists, budgets, or maintain 

records. 

The Dollar Problems Scale consisted of 13 items 

designed to measure the extent to which the elderly are abl~ 

to survive financially, in that they have sufficient 

financial resources to maintain their level of living. 

Higher scores on the Dollar Problems Scale (range=13-52) 

indicated more financial difficulty in meeting daily living 

expenses while lower scores g~n~rally indicate less 

financial difficulty in meeting expenses. 

Table 1 suggests that the elderly tend to buy groceries 

for either one or two people (m~an=1.88, s.d.=1.03, 

range=1-7). Elderly respondents indicated that they shopped 

for groceries either once a week or once ev~ry two weeks 

(mean=3.84, s.d.=1 .05). Coupons w~re gen~rally used every 

third shopping trip (mean=3.49, s.d.=1.59). 
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Table 2 presents the means and standard deviations for 

perception of financial adequacy. Blank responses were 

recoded to the sample mean. The respondents, when comparing 

their present financial situation (mean=3.50, s.d.=.67) to 

their perception of future financial adequacy 

(mean=1.90,s.d.=1 .06), perceived that they expected their 

situation to become worse. 

Table 3 presents the response frequency for food 

shopping practices Over one-half (51 percent) of the respon

dents did not keep track of grocery costs from trip to trip. 

Foods with private brand labels were purchased by 58 percent 

of the sample with 56 percent commenting the r~ason they did 

so was due to lower prices. Of the elderly respondents, 81 

percent reported they tried to buy less expensive foods. 

Although, 84 percent of the older persons sampled did not 

know of a store that offered senior citizen discounts, 73 

percent said they would be more likely to shop where 

discounts were offered rather than the store they shop at 

now. 



TABLE 2' 

List of Means for Independent VariabJes of Perceived 
Financial Adequacy 

Satisfaction with standard of 
living 

5 years from now comparison 

Mean 

3.50 

1.90 

S.D. 

.67 

1.06 

Range 

1-4 

1-4 

42 
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TABLE 3 

Descriptive Characteristics of Respondents 

Frequency Percent 

Use written shopping list: 

Never 21 21. 

Sometimes 39 39. 

Always 37 36. 

No response 4 4. 

Total 101 100. 

Keep Track of grocery costs: 

Don't know 4 4. 

No 52 51. 

Yes 42 42. 

No-response 3 3. 

Total 101 100. 

Use written budget: 

Never 0 0. 

Sometimes 89 88. 

Ahvays 7 7. 

No response 5 5. 

Total 101 100. 



Main reason buy 

Price is less 

Better quality 

No response 

Total 

TABLE 3 

(continued) 

private brands: 

Main reason buy generic brands: 

Price is less 

Better quality 

Other 

No response 

Total 

Try to buy less 

No 

Yes 

No response 

Total 

expensive foods: 

Frequency 

33 

25 

1 

59 

38 

1 

2 

60 

101 

15 

82 

4 

101 

44 

Percent 

54. 

42. 

2. 

100. 

38. 

1. 

2. 

59. 

100. 

15. 

81. 

4. 

100. 



Who sees that budget 

Myself 

Spouse 

Other 

No response 

Total 

Who spends money: 

Myself 

Spouse 

Other 

No response 

Total 

is 

TABLE 3 

(continued) 

Frequency 

followed 

38 

11 

7 

45 

101 

59 

12 

26 

4 

101 

Ever buy privately branded food products: 

No 33 

Yes 59 

No response 9 

Total 101 

45 

Percent 

38. 

11. 

7. 

44. 

100. 

58. 

12. 

26. 

4. 

100. 

33. 

58. 

9. 

100. 



TABLE 3 

(continued) 

Try to eat other things than meat: 

No 

Yes 

No response 

Total 

Know stores w"ith senior discounts: 

No 

Yes 

No response 

Frequency 

61 

38 

2 

101 

85 

11 

5 

101 

Senior discount affect store choice: 

No effect 11 

Less Likely 7 

More likely 74 

No response 9 

Total 101 

46 

Percent 

60. 

38. 

2. 

100. 

84. 

11. 

5. 

100. 

11. 

7. 

73. 

9. 

100. 



TABLE 3 

(continuea) 

Frequency 

Now compared to 5 years ago financially: 

Worse 

Same 

Better 

Don't know 

No response 

Total 

14 

20 

37 

24 

6 

101 

Satisfaction with standard of living: 

Very satisfied 

Somewhat satisfied 

Somewhat dissatisfied 

Very dissatisfied 

No response 

Now compared to next 5 years 

Worse 

Same 

Better 

Don't know 

No response 

Total 

56 

35 

4 

2 

4 

101 

financially: 

53 

10 

25 

9 

4 

101 

47 

Percent 

14. 

20. 

36. 

23. 

6. 

100. 

55. 

35. 

4. 

2. 

4 

100. 

52. 

10. 

25. 

9. 

4. 

100. 
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~rrelational Analysis 

r 1 tl>' ·h. . 1 A. t ,r1 ~e0 
Income 

1 
y·o t 1~' ' v\.£F'. 'Uv · 

~ Correlational analysis the 
~···~--·- -------- ·' --

relationships between, ___ , th.ose depend ~n t food .. ' ._,_._~-IU<ol.oo 

shopping 
~·--" 

behaviors measured on an interval level and the ind~pen¢ent 
. ' ·~ ·-- . ..~ ··--

variable of income. Table 4 presents the correlation matrix --------for the 

shopping prac~ices and the independent variable of income. 
. -- ..... _ ..... - ............ ~~ ..... ~ .. --"~· -· -----Only the food shopping practices of using a written budg~t 

(r=.23, p <.05), knowledge of discounts to senior citizens 

(r=-.27,~ p <.01), the Dollar Problems Scale (r=-. 18, p 
. _..,) 

<.05), and the Financial Management Practices Scale (r:.26, 

p <.01) are correlated with income. A higher income is 

associated with a higher tendency to use written budgets, 

have less knowledge of discounts to senior citizens, and 

higher financial management practices of budg~ts, r~cord 

keeping, and shopping list usage. The negative correlation 

between income and the Dollar Problems Seal~ indicat~s that 

higher income levels are associated with fewer financial 

problems in meeting daily expenses. 



TABLE 4 

Correlation Matrix Between Income and Food Shopping 
Behaviors 

Buy groceries for how many 

How often shop 

Use written shopping list 

Keep track of grocery costs 

Use written budget 

Ever buy private brands 

How frequently use coupons 

Try to buy less expensive foods 

Try to eat other things than meat 

Know stores with senior discounts 

Senior discount affect store choice 

Dollar Problems Scale 

Financial Management Practices Scale 

.J. 

"p<.05 
-;'rl: 

p<. 01 
.J...J • .J. 

"""p<.005. 

Income 

-.02 

-.05 

-.11 

.07 

. 23•'• 

-.02 

.13 

.14 

.16 

-.27*"'• 

-.10 

- 18''' 
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Education 

Correlational analysis was conducted on those dependent 

food shopping practices, measured on an interval level, and 

the independent variable of education. Table 5 presents the 

correlational matrix for the correlational analysis between 

the dependent food shopping practices and the independent 

variable of education. Only the food shopping practices of 

how often they shop ( r=. 26, . p <. 01), and how frequent they 

use coupons (r=-.24, p <.01) are correlated with education. 

It seems that higher education levels are associated with 

more frequent grocery shopping. Those elderly who had a 

higher level of education also tended to use coupons on a 

less frequent basis. 

Perceived Financial Adequacy 

Correlational analysis was performed between the 

independent variable of perceived financial adeauacy and the 

dependent food shopping practices. Perceived financial 

adequacy was measured by present and future financial 

adequacy. Table 6 presents the results of the correlational 

analysis between perceived financial adequacy and the 

dependent food shopping behaviors. 



TABLE 5 

Correlation Matrix Between Education and Food Shopping 
Behaviors 

Buy groceries for how many 

How often shop 

Use written shopping list 
I 

Keep track of grocery costs 

Use written budget 

Ever buy private brands 

How frequently use coupons 

Buy less expensive foods 

Eat other things than meat 

Know stores with senior discounts 

Senior discount affect store choice 

Dollar Problems Scale 

Financial Management Practices Scale 

-'· "p<.OS 

..J-J • ..t.. 

"""p<.OOS 

Education 

.09 

.15 

.14 

-.12 

.14 

-.24** 

-.05 

-.07 

-.07 

.01 

-.12 

.12 
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TABLE 6 

Correlation Matrix Between Perceived Financial Adequacy and 
Food Shopping Behaviors 

Buy groceries for 
how many 

How often shop 

Use written 
shopping list 

Keep track of 
grocery costs 

Use written 
budget 

Ever buy 
private brands 

How frequently 
use coupons 

Buy less 
expensive foods 

Eat other 
things than meat 

Know stores with 
senior discounts 

Senior discount 
affect store choice 

Perceived Present 
Financial Adequacy 

.07 

-.09 

-.11 

-.03 

23 .t-r~ . """" 

.02 

.08 

.02 

2 7··~··~..r-- '" ,, ,, 

-.05 

Dollar Problems Scale - 1~ • ..J 

Financial Management 
Practices Scale 

7C'p<. 05 
*"'C'p<. 01 

7C''**P < .... 00 5 

-.14 

Perceived Future 
Financial Adequacy 

.05 

.08 

-.02 

.05 

.03 

-.07 

-.05 

-.02 

-.07 

.24** 

-.10 

-.06 

.12 
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The results of the correlational analysis b~tween 

perceived present financial adequacy and food ~hopping 

behaviors (see Table 6) indicate that the use of a written 

budget (r=.23, p <.01), eating things other than meat 

(r=.16, p <.05), and knowledge of senior citizen discounts 

(r=-.27, p <.005) were correlated with perceived financial 

adequacy. The positive correlations result from a higher 

level of perceived financial adequacy and higher l~vels of 

written budget utilization, and nutritional substitution. 

The negative correlation results from higher perceived 

financial adequacy being associated with less knowledge of a 

senior citizen discount program. 

From Table 6, it appears that only the dependent 

variables of knowledge of senior citizen discounts (r:.24, p 

<.01) and the Dollar Problems Scale (r=-.38, p <.005) were 

correlated with perceived future financial adequacy. It 

seems that those individuals who think they will be better 

off financially five years from now also tend to have more 

knowledge about senior citizen discounts and they also tend 

to report fewer problems with financial expenditures. 
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Chi-Square Analysis 

The dependent variables of who determines if the budget 

is followed, who spends the family money, the main reason 

private brands are bought, and the main reason generic 

brands are bought were analyzed using chi-square analysis 

with the independent variables of income, education, and 

perceived financial adequacy. The dependent variables of 

who determines that the budget is followed and who spends 

the family's resources were each receded into three levels

myself, spouse, and other. 

Income 

The independent variable of income was receded into 

three levels: (a) $1000-$6000, (b) $6001-$9000, and (c) 

$9001 and above. Table 7 presents the results of chi-square 

analysis comparing income and the dependent nominal level 

food shopping practices variables. The results of the 

chi-square analysis indicated there were no statistical 

relationships between the dependent variables and income, 

except for the v~riable, who spends the family money. The 

findings indicated a statistically significant relationship 
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between income and who is responsible for writing the 

checks, paying the bills, and actually spending the money 

for the household (chi-square=15. 19, df=4, p <.005). The 

chi-square analysis indicated that the respondent was 

primarily responsible for maintaining financial 

expenditures. 

Education 

The independent variable of 

two levels: (a) less than a 

high school degree and above. 

education was receded into 

high school degreP, and (b) 

Table 8 presents the results 

of the chi-square analysis comparing education and the food 

shopping practices dependent variables. The results of the 

chi-square indicated there were no significant relationships 

between education and the dependent food shopping practices 

variables. 

Perceived Financial Adequacy 

Table 9 presents the results of the chi-souarP analysis 

between present perception of fin?nciaJ adPquacy and the 



Who 

Who 

Main 

Main 

TABLE 7 

Chi-Square Table Comparing Income and Food Shopping 
Behaviors 

x2 
Significant 

df Level· 

sees budget is followed 5.78 4 .22 

spends money 15.19 4 .004 

reason buy private brands 5.69 6 .46 

reason buy generic brands 1.78 4 .78 
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TABLE 8 

Chi-Square Table Comparing Education and Food Shopping 
Behaviors 

x2 
Significant 

df level 

Who sees budget is followed 3.03 2 .22 

Who spends money .95 2 .62 

Main reason buy private brands 3.73 3 .29 

Main reason buy generic brands . 83" 2 .66 
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dependent variables of who determines the budget is 

followed, who spends money in the family unit, m2in reason 

for purchasing private brands, and the main r~ason why 

generic brands are purchased. Results of the chi-squ2re 

analysis, from Table 9, indicated that there were no 

significant relationships between the dependent variables 

and perceived present financial adequacy. 

Table 10 presents the findings of the chi-squar~ 

analysis between perceived future financial 2dequacy and th~ 

dependent variables of who determines that the budget is 

followed, who spends the money, why priv2te brands are 

purchased, and the main reason for generic brands being 

purchased. Results of the chi-square analysis from Table 10 

indicated that there were no significant relationships 

between any of the dependent variables and the perceived 

future financial adequacy. 



Who 

Who 

Main 

Main 

TABLE 9 

Chi-Square Comparing Perception of Present Financial 
Adequacy with Food Shopping Behaviors 

x2 
Significant 

df level 

sees budget is followed 8.52 10 .58 

spends money 11.12 10 .35 

reason buy private brands 14.10 15 .52 

reason buy generic brands 5.45 10 .86 
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TABLE 10 

Chi-Square Comparing Perception of Future Fin~ncial Ad~auacy 
with Food Shopping Behaviors 

x2 
Significant 

df level 

Who sees budget is followed 10.55 6 .10 

Who spends money 7.78 6 .25 

Main reason buy private brands 10.24 9 .33 

Main reason buy generic brands 3.58 6 .73 



CHAPTER V 

DISCUSSION AND RECOMMENDATIONS 

This study investigated the 

practices regarding food purchasing 

financial management 

behaviors by elderly 

consumers. The questionnaire was administered to a sample 

of 122 older persons residing in Hockley County, Texas. One 

hundred and one usable responses were then coded and 

computed according to the responses given by the elderly 

sample. The questionnaire requested data concerning the 

respondent's sex, education, income, and his/her financial 

management practices regarding food purchasing behaviors and 

perceived financial adequacy. 

The typical respondent was a female, the main grocery 

shopper in the household, and had a mean age of 69.03 years. 

The average educational level of the respondent was 8.61 

years, while the average income totaled $8,280. 
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It was hypothesized that income, education, and 

perceived financial adequacy would influence food shopping 

behaviors, financial management practices, and financial 

problems the elderly face in their daily lives. Income was 

hypothesized as being positively correlated with food 

shopping behaviors, Financial Management Practices Scale, 

and the Dollar Problems Scale. 
/ 

Income level was correlated 

only with the food shopping behaviors of use of a written 

budget (r=.23, p <.05), and knowledge about senior citizen 

discounts (r=-.27, p <.01). It seems that those individuals 

who have higher income levels also tend to use written 

budgets, while at the same time do not possess knowledge 

regarding senior citizen discount programs. These two 

significant correlations could be described as the higher 

the income, the less importance knowledge about senior 

citizen discounts would be to the elderly. The significant 

positive correlation between income and the Financial 

Management Practices Scale (r=.26, p <.01) suggests that 

those individuals who have higher incomes also tend to 

engage in financial management practices, sucb as using 

budgets, shopping lists,/ and maintaining records. The 
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significant negative correlation between income and the 

Dollar Problems Scale (r=-.18, p <.05) suggests that those 

individuals who have higher incomes also experience less 

difficulty in meeting daily financial demands. Chi-square 

analysis indicated that income was related to who was 

responsible for paying bills in that there was a tendency 

for the respondent to indicate that they were more 

responsible for ensuring that bills were paid than were 

their spouses or some other individual. 

While it was hypothesized that education would 

influence the elderly respondent's food shopping behaviors,· 

this hypothesis was orily partially supported. Education was 

correlated with only the variables of how often the 

respondent shopped for food and the frequency of food coupon 

usage. From the present data, it seems that while the 

higher the educational level, the more often the elderly 

were to shop for food (r=.26, p <.01). The higher 

educational levels were also associated with less coupon 

usage (r=-.24, p <.01). Thus, it appears that the only 

influence of education upon food shopping behaviors can be 

described as increasing the frequency of shopping and 
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reducing the frequency of food coupon usage. WhiJ.e it would 

seem that educational level would be positively correlated 

with financial management practices, this hypothesis was not 

supported. The lack of any correlation between fin~ncial 

management practices and education is somewhat confusing in 

that it would seem that the higher the educational level, 

the higher the level of financial m~nagement activity, such 

as use of a budget, record keeping, etc. Neither ~as there 

any correlation between Dollar Problems Scale and education 

suggesting that education may not be associated with 

financial problems in meeting the daily expenditures of 

financial resources. 

While it was hypothesized that perceived financial 

adequacy would be related to food shopping behaviors, 

perceived financial adequacy was found to be correl~ted with 

four of the dependent food shopping behaviors. Using a 

written budget (r=.23, p <.01), knowledge of stores with 

programs for senior citizen discounts (r=-.27, p <.005), and 

eating other things than meat (r:.16, p <.05) were the only 

variables correlated with present financial adequacy. It 

seems that the elderly respondent's perceived present 
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financial adequacy is positively correlated with use of a 

written budget and eating other things than meat. This 

suggests that those individuals who perceive their present 

financial situation as adequate also tend to use written 

budgets and eat other things than meat. It may be that meat 

substitution in their daily meals may have resulted in less 

financial expenditure for food and as a result, perceive 

their present financial situation as adequate. While tnere 

was a negative correlation between financial adequacy and 

the Dollar Problems Scale, this relationship was not 

statistically significant, although it was in the predicted 

direction. It seems that higher financial adequacy is 

associated with less problems in meeting financial outlays 

for daily living, although there was no statistical evidence 

to support this hypothesis. The negative correlation 

between knowledge about senior citizen discounts and 

perceived present financial adequacy suggests that little or 

no knowledge about senior citizen discounts is associated 

with higher levels of perceived financial adequacy. 

It was hypothesized that perceived future financial 

adequacy would be positively correlated with food shopping 
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behaviors, the Financial ~anagement Practices Scale, and the 

Doll~r Problems Scale. Perceived future financial adequacy 

was positively rPlated to knowledge of stores participating 

in senior citizen discounts (r:.24, p <.01). The positive 

correlation between knowledge of senior citizen discounts 

and perception of future financial adequacy suggests that 

those individuals who reported knowledge about discount 

programs also tended to report higher levels of perceived 

financial adequacy for the future. The lack of any 

relationships between the other food shopping practices and 

future financial adequacy perception may be possibily 

explained in that the respondents may think they wilJ be 

better off in the future, but this may not influence present 

behaviors. 

Conclusion 

While it was hypothesized that income, educ?tion, and 

perceived financial adequacy would influence food shopping 

behaviors, financial management practices, and financial 

problems elderly face in their daily lives, the three 

hypotheses were on!y partially supported. Since income -· 
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level was correlated only with the usage of written budgets 

and knowledge of senior citizen discount programs, it 

appears that a higher income level was related to use of 

written budgets and less knowledge regarding senior citizen 

discounts. Since a higher level of income is often 

associated with a higher level of education, the results 

suggests that more education is associated with a higher 

level of income which leads to a more effective manner of 

practicing financial management skills. 

The hypothesis regarding the influence of education 

upon food shopping behaviors was also only parti~lly 

supported. The higher the educational level, the more often 

the elderly were to shop for food; however, there was a 

tendency to use less coupons in their shopping. Thus, the 

hypothesis of education being positively correlated with 

financial management was not supported. This result may be 

explained in that the present sample of elderly had ~ me~n 

educational level of the eighth grcde. Thus, educction may 

influence food shopping behaviors if the sample's 

educational level as somewhat higher, which was not the case 

in the present study. 
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The hypothesis regarding the influence of perceived 

financial adequacy upon food shopping behcviors was only 

partially supported. Those individuals who perceived their 

present financial situation as adequate tended to use 

written budgets and eat other things than meat. Eating 

other things than meat may have accounted for the 

respondents perceiving their present financial situction as 

adequate, since they may allocate less finances to the food 

budget. The relationship between p~rceived future financial 

adequacy and food shopping behaviors was also only partially 

supported. Those respondents who perceived themselv~s to b~ 

having financial problems now, perceived their financial 

future to be better. However, these individuals may not 

incorporate financial management practices into their 

present behaviors since there was no relationship b~tween 

perceived present financial adequacy and financial 

management practices. 

Recommendations for Future Research 

There are a number of limitations to the g~neraJization 

of the present results and recommendations for further 
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research. One limitation of the present study is the lack 

of ethnic representation. Further research is clearly 

needed in order to determine if race has any influence upon 

food shopping behaviors. While the majority of the present 

research consisted of white respondents, additional research 

could determine if ethnic groups respond differently than 

the present sample. 

Another recommendation for future research is the urban 

versus rural sample. While the present sample can be 

described as coming from an urban area in the Southwest, 

United States, additional research is needed to examine 

urban versus rural distinctions and any distinctions between 

geographical regions. 

While the present sample had an average yearly income 

of $8,280-a mean above the mean nation-wide for the elderly, 

the higher income of the present sample may limit the 
/ 

present findings. However, additional research examining 

the influence of income upon food shopping behaviors should 

include a sample more representative of the aged 

nation-wide. Additional research should determine the 
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specific influences of income upon food shopping behaviors 

and financial management practices. 
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Food Shopping Behavior Questionnaire 

1. For how many persons do you usually buy groceries? ---
2. How often do you shop for groceries? 

once each a couple of once per once every once every once per 
day times a week week 2 weeks 3 weeks month 

6 5 4 3 2 1 

3. Do you use a written shopping list when you go to the 
store? 

Always 
3 

Sometimes 
2 

Never 
1 

4. Do you try to keep track of the cost of your most fre
quently purchased groceries from shopping trip to 
shopping trip? 

Yes 
3 

No 
2 

Don't know 
1 

5. Do you or your household members use a written budget 
as a guide in spending? 

Always 
3 

Sometimes 
2 

Never 
1 

Sa. Who is mainly responsible for seeing that it is fol
lowed? 

Myself 
1 

Spouse 
2 

Other person 
3 

6. Who writes the checks, pays the bills, goes ;o the 
bank and in general, actually spends the money for the 
household? 

Myself 
1 

Spouse 
2 

Other person 
3 

7. Do you ever purchase private branded food products such 
as Topco, Scotch Buy, Food Club, etc.? 

Yes 
2 

No 
1 
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7a. What is the main reason you purchase private brands? 

Price is less 
1 

Better quality 
2 

Other 
3-----

8. What is the main reason you purchase generic brands of 
foods? 

Price is less 
1 

Better quality 
2 

Other 
3-----

-9. How frequently do you use coupons in your food shopping? 

Each shopping 
trip 

Every other Every third Every fourth 
shopping trip shopping trip shopping trip 

Never 

1 2 3 4 5 

10. I try to buy less expensive food items. Agree or disagree 
2 1 

11. I eat other things instead of meat because meat costs too 
much. Agree or disagree 

12. 

13. 

2 1 

Do you know of 
discounts? 

Yes 
2 

How would the 
your decision 

More likely 
3 

any grocery stores that give Senior Citizen 

No 
1 

presence of a Senior Citizen discount 
to purchase your food at a particular 

Less likely 
2 

No effect 
1 

affect 
store? 

14. The things people have--housing, car, furniture, recrea
tion and the way they live--make up their standard of 
living. How satisfied are you with your present standard 
of living; that is, with the things you have and the way 
you are living now? 

Very Somewhat Somewhat Very 
satisfied satisfied dissatisfied dissatisfied 

4 3 2 1 

15. Do you have enough food to last until there is money to 
buy more? 

Often Sometimes Seldom Never 
4 3 2 1 



16. Get behind on the house 
payment (or rent). 

17. Not able to buy things 

Often 

4 

for recreation or hobbies 4 

18. Do not have enough money 
for dentist, doctor, or 
medicine 4 

19. Danger of having gas, 
water, or electricity 
turned off. 4 

20. Not able to meet large 
bills. 4 

21. Cannot afford to keep 
household equipment and 
appliances in running 
order 4 

22. Cannot afford to buy new 
shoes or clothes 4 

23. Not able to save to have 
something to fall back on 4 

24. Someone else spends the 
money before I can get 
hold of it 4 

25. The money is lost, 
stolen, or taken before 
I can spent it 4 

26. Do not have enough money 
to fix up or buy furni-
ture 4 

27. Not enough money for 
personal care and groom-
ing 4 

Some
times 

3 

3 

3 

3 

3 

3 

3 

3 

3 

3 

3 

3 
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Seldom Never 

2 1 

2 l 

2 l 

2 l 

2 l 

2 l 

2 l 

2 l 

2 1 

2 1 

2 l 

2 1 
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28. Do you think you are the same, better, or worse off 
financially than you were 5 years ago? 

Worse 
2 

Same 
3 

Better 
4 

Don 1 t Know 
1 

29. Do you think you will be the same, better, or worse off 
financially in 5 years than you are today? 

Worse 
2 

Same 
3 

Better 
4 

Don 1 t Know 
1 

30. Overall, to what extent do you think your income is 
enough for you to live on? 

5. Can afford about everything we want and still 
have money 

4. Can afford about everything we want 

3. Can afford some of the things we want but not all 
we want 

2. Can meet necessities only 

1. Not at all adequate 

31. Are you single, married, widowed, divorced or separated? 

Single 
1 

Married 
2 

Widowed 
3 

Divorced 
4 

Separated 
5 
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32. Ho~ about your family and others who live with you in 
t~~s household? Please tell who they are (husband, wife, 
s~ster, brother, etc.) and give the other information 
asked for on the chart. 

1 

House-
if of months 

Highest lived in 
hold Relationship Year Year of household 

Member to OR School during past 
Number Respondent Sex born: age Completed 12 months 

ma~n 

1. F 
. 

grocery 
shopper M . 

F 
2. M . 

' 
F . 

3. M : 

F . 
4. M : 

. 
F . 

5. M . 

F . . 
6. M . . 

33. We are trying to get a clear picture of people's finan-
cial situations. Taking into consideration all sources 
of income, what was your total household income before 
taxes in 1976? (please circle your answer.) 

Yearly Monthly Weekly 

1. Less than $1000 Less than $84 Less than $20 

2. $1001 to $2000 $84 to $166 $20 to $38 
3. $2001 to $3000 $167 to $249 $39 to $57 
4. $3001 to $4000 $250 to $332 $58 to $76 
5. $4001 to $5000 $333 to $415 $77 to $95 
6. $5001 to $6000 $416 to $498 $96 to $114 
7 . $6001 to $7000 $499 to $581 $115 to $133 
8. $7001 to $8000 $582 to $664 $134 to $152 
9. Below $7500 

10. Above $7500 (continued) 
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33. Continued. 

Yearly Monthly Weekly 

11. $8001 to $9000 $665 to $747 $153 to $171 
12. $9001 to $10000 $775 to $857 $172 to $190 
13. $10001 to $12500 $858 to $1063 $191 to $236 
14. $12501 to $15000 $1064 to $1269 $237 to $282 
15. $15001 or more $1270 or more $283 or more 

Ques_tions 3, 4, and 5 are summed for the Financial Management 
Practices Scale. 

Questions 15-27 are summed for the Dollar Problems Scale. 
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